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3 Step Formula
1) All the clothing in your closet flatters your body and enhances your natural beauty

It’s not about your clothes, it’s about you. When you wear clothes that are not right for you, the focus goes to 
your clothes and not your message.

When your clothes are a reflection of you and only enhance your natural beauty, your client start to know, like 
and trust you before you even speak. People work with people they know, like and trust.

When the impression of seeing you and the experience of talking to you is very different, it creates a discon-
nect that takes longer to develop the know, like and trust factor your clients need to even consider working with 
you.

What to do instead: Wear clothes that bring attention to your face first. 

Tip: Take the “Which To Look At First Test.” 

1. Chose a piece of your favorite clothing. 
2. Wear a plain white shirt or drape a white cloth around your shoulders covering any other colors you’re 

wearing. 
3. Stand in front of a mirror and make sure there is good light in the room. 
4. Hold your favorite piece of clothing next to your face. 
5. Which do you want to look at first, the clothing or your face? The right color of clothing will enhance 

your natural color so much, you’ll want to look at your face first. The wrong colors will make your face 
look pale or reddish; having a stronger impression than you face and making you want to look at the 
clothing first.

6. To see a good result, choose a piece of clothing that is the same color of your eyes.

2) You have a range of looks that allow you to up level your look for important presentations 
like leading an event and you have all the pieces to make outfits for each range of events.

So many women I work with have one look that they wear for all occasions. But there is gradation in 
the level of image impact need for different events.



For example: 
• Low-level impact would be a social event with friends or a one-on-one with a business friend that 

you meet with regularly. 
• Mid-level impact would be a networking event where you could meet potential clients and want to 

make a good impression but don’t want to look unapproachable.
• High-level impact would be a speaking gig where you want to make a powerful impression on a lot 

of potential clients.

When you have all the pieces to make outfits for a range of looks for the different events in your life, 
you feel prepared for each occasion, you look and feel in place, and you make the right level of im-
pact at those events, allowing you to leverage the time you invest at those events. 

When you don’t have all the pieces to make outfits for a range of looks for the different events in your 
life, you don’t feel prepared for the different occasion and have often avoid taking advantage of those 
opportunities like speaking to a large group. At those events that you are not prepared for, you often 
look and feel out of place and make luke-warm impressions that don’t lead to the results you were 
hoping for.

What to do instead & Tip: Identify the different events in your business and your life. 

On a piece of paper, make three column and titling them: low-level, mid-level, and high-level. Now put 
each of your events in one of the columns according to level of image impact you want to have. The 
level of impact you want to have is based on how much trust you want to generate and the amount of 
results you want to get.
When you go home, organize your clothes according to occasion. Put your low impact occasion 
clothes in one area, your middle level impact occasion clothes in another, and your high impact occa-
sion clothes in another. 
Looking at your piles, ask yourself the following:

1. Do I have all the pieces to make full outfits for each section (shoes, accessories, sweaters, 
etc.)?

2. What areas am I struggling with and have almost no options for?
3. How has this impacted me in previous occasions? Assess your experience at the different 

occasions you’ve had recently for low-level, mid-level, and high-level events. 

If you had a speaking opportunity or presentation, did you get as many signup as you wanted? If you 
attended a networking event, did you make as many leads as you wanted? If you had a social gath-
ering, were you and your friends able turn off, open up and leave you all feeling fed, nourished and 
seen?
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Getting clear on the problem is an important step toward working towards a solution.

Next step: make a list of what’s missing and make it a priority to shop for the missing pieces.

3) Have a consistent look that allows people to identify you and remember you, in any  
occasion.

In all the different occasions in your life, you are still uniquely you. When you consistently reflect who 
you are in what you’re wearing, people remember you and are more likely to use your services or 
refer your services when a need arises. You stay top of the mind. 

And when you know how to consistently represent who you are in what you wear, it becomes easy to 
find the missing pieces you need to create the different looks you want. 

Have you ever hear the concept that if you give them too many options, they won’t choose any? It’s 
the same thing with visual impressions. If whey they see you, the impression you make varies so 
greatly, they will have a hard time remembering you and will be less likely to refer to your services.

What to do instead: 
1. Know yourself and how to fully express that in what you wear.
2. Stop taking advice from the wrong people. 

The biggest mistake that most women make is taking advice from the wrong people. So many women 
decide what looks best on them based on compliments they receive when they wear a piece of cloth-
ing. Often times, the compliment you receive has more to do with the person compliment you and 
their desire for that piece of clothing than it does with you.

Store representatives are another source were women take advice from the wrong people. Clothing 
sales associates have some idea for helping you with style but they have no way of seeing you fully 
and all the complexity that makes you you. They cannot tell you which piece of clothing is an exten-
sion of who you are. 

Tip: Get outside support to identify your fashion formula; the formula for how to choose clothes that 
are an extension of you and enhance your natural beauty. We often struggle to see ourselves without 
judgment. When you get outside support from a trained professional, you are able to identify what is 
your unique beauty and what are the clothes that will enhance that.

To get support from me, apply for a “Discover Your Signature Style” Strategy Session now:
www.VaidehiNormand.com/Consultation-Sign-up/


